Siyata’s Glenn Kennedy on
addressing the communication
needs of commercial fleet
vehicles in North America
“The market that we are addressing is specifically for
commercial fleet vehicles. Throughout North America, there are
approximately 17 million commercial fleet vehicles that are on
the road. We think we have a solution that is new, that is
unique, that is in demand both by the customers who are
operating these vehicles and also by the cellular wireless
carriers both in the US and Canada.” States Glenn Kennedy,
Vice President of Sales at Siyata Mobile Inc. (TSXV: SIM |
OTCQX: SYATF), in an interview with InvestorIntel’s Tracy
Weslosky.
Glenn went on to provide an update on Siyata’s deal with AT&T.
He said that Siyata had its device certified and ready for
sale with AT&T in the month of June of 2019. The company
received its first US purchase order from a customer to equip
their fleet of yellow school buses. He added that Siyata has a
robust sales pipeline of other opportunities with AT&T
customers who are looking at Siyata’s technology because they
can’t get a solution like that from anyone else.
To access the complete interview, click here
Disclaimer: Siyata Mobile Ltd. is an advertorial member of
InvestorIntel Corp.
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“We have recently signed a deal with AT&T and we think that is
going to lead to some great sales opportunities down the road.
We are working with other wireless carriers too. We at a
tipping point for our company.” States Glenn Kennedy, Vice
President of Sales at Siyata Mobile Inc. (TSXV: SIM | OTCQX:
SYATF), in an interview with InvestorIntel’s Tracy Weslosky.
Glenn further added that in the United States a special
network called FirstNet was created for First Responders
(police officers, ambulance, firemen) to communicate in case
of emergencies. Siyata’s products have been created so that
they can work on this special network and there are very few
products in the market that can do that. He also said that the
company is forecasting strong sales growth quarter over
quarter and year over year. As Siyata has now made some
carrier launches and is working on other carrier launches too,
the company sees a strong sales pipeline.
To access the complete interview, click here
Disclaimer: Siyata Mobile Ltd. is an advertorial member of
InvestorIntel Corp.

Alt 5 Sigma’s Taras Kulyk on
making
trading
with
cryptocurrencies safe and
secure
“We are a digital asset (cryptocurrency) management platform.
We are a way for existing players to have a safe way for their
clients to gain exposure. Everything is tracked. There are no
AML or KYC issues with our clients. We know who they are, we
know their use of proceeds. We are essentially trying to be
aboveboard on compliance and transparency…We are revenue
positive and are looking to ramp up with the raise we are
doing.” States Taras Kulyk, President and Chief Operating
Officer of Alt 5 Sigma, Inc., in an interview with
InvestorIntel’s Tracy Weslosky.
Taras went on to discuss that Alt 5 Sigma has partnered with
top tier professional players in cryptocurrency management
space to provide its clients a safe and secure environment to
trade cryptocurrencies. Taras further added that Alt 5 Sigma
is fully insured and is fully compliant in Canada. The company
is working on the U.S. compliance ecosystem.
To access the complete interview, click here
Disclaimer: Alt 5 Sigma, Inc. is an advertorial member of
InvestorIntel Corp.

Peekaboo Beans’ Traci Costa
on reinventing retail in
children’s fashion
“We are changing the face of children’s fashion by cutting
through the noise and creating a movement towards slow fashion
in which we are making high-quality clothing for kids and
selling it through a disruptive model in which we can empower
women to be able to sell our product and engage kids in a
trans-media augmented reality experience. Its all about
creating good quality product that is staying out of the
landfills, we are selling through disruption and we are
engaging in a whole new way. It is reinventing retail.” States
Traci Costa, President and CEO of Peekaboo Beans Inc. (CSE:
BEAN | OTCQB: PBBSF), in an interview with InvestorIntel’s
Tracy Weslosky.
Traci went on to provide an update on the company’s new transmedia subscription box. She said that the subscription box is
an engagement strategy which will take the company’s marketing
spend and turn it into a monthly revenue generating model.
Traci also provided an update on Peekaboo Beans’ resale market
online portal. The company aims to create a circular economy
by buying back Peekaboo Beans’ products and reselling through
a secondary market thus keeping the products out of the
landfill and encouraging sustainability.
To access the complete interview, click here
Disclaimer: Peekaboo Beans Inc. is an advertorial member of
InvestorIntel Corp.
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“There are no real competitors close to where we are with our
technology. The Company has been trying to do this for fifteen
years. We have spent 50 million dollars in 15 years to perfect
this. What we actually do is we produce pure hydrogen and pure
oxygen on-demand through a very unique electrolysis system.
More importantly, our system is so fully computerized, it is
like a smartphone, it is learning all the time. It is learning
driving habits, it is learning the terrain, it is learning the
altitude, climate, and everything, so it is altering the flow
of gas to optimize the burn. We are a catalyst, we are not
fuel. We optimize the burn, by doing that we give an average
of 10-15% increase in fuel economy and more importantly reduce
emissions by north of 50%…” States Jim Payne, CEO and
President of dynaCERT Inc. (TSXV: DYA | OTCQB: DYFSF), in an
interview with InvestorIntel’s Tracy Weslosky.
Jim went on to discuss dynaCERT’s recent purchase order for
100 HydraGEN™ units destined for trucking in Mexico from
KarbonKleen LLC. He said that the 100 unit order is expected
to be a precedent for a potential exponentially larger market
in Mexico of up to 1 million more HydraGEN™ units. Jim also
discussed dynaCERT winning two major awards in Germany.
dynaCERT recently received the prize for Energy Solutions in
2019 in the Business-to-Business category at the German
Innovation Awards competition and received the Gold
Certificate Award from The European Society for Quality
Research in Germany.
To access the complete interview, click here
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Dr Ian Flint on the ‘real’
graphene market
Dr. Ian Flint in an interview with InvestorIntel’s Tracy
Weslosky discusses what is ‘real’ in the graphene
market. Debunking many of the myths related to graphene usage,
he explains that the space elevator discussion, while doable
is at least a hundred years away from fruition. He said that
though graphene has the potential to help construct space
elevators or make fighter jets undetectable by radars, we
currently do not have the technology to achieve these goals.
Ian also talked about some of the exciting applications that
are real for graphene currently and highlights what investors
should be reviewing. He discusses graphene membranes, for
instance as surface coatings because of graphene’s heat and
electric conductivity properties and as an additive in various
composites. He claims used for water desalination will be
ready for commercialization in the next year.
To access the complete interview, click here

