Naman Demaghlatrous on MedX
Health’s
Commercial
Distribution Agreement with
Vitamed Biomedical
In a recent InvestorIntel interview, Tracy Weslosky interviews
MedX Health Corp.’s (TSXV: MDX) President and CEO Naman
Demaghlatrous about the signing of a commercial distribution
agreement with Vitamed Biomedical to launch MedX’s
teledermatology screening platform in Italy. Highlighting
‘exceptional results’ which included the MedX DermSecure®
Screening Platform receiving a very high level of acceptance
amongst Italian Health Care Professionals, Naman comments on
the significance of the pilot to commercialization model for
MedX moving forward.
Recently accepting the role as President and CEO, Naman
touches on his 20-plus years of healthcare and pharmaceutical
industry experience. To access the full interview, click here
About MedX Health Corp.
MedX, headquartered in Ontario, Canada, is a leading medical
device and software company focused on skin health with its
SIAscopy® on DermSecure® telemedicine platform, utilizing its
SIAscopy® technology. SIAscopy® is also imbedded in its
products SIAMETRICS®, SIMSYS®, and MoleMate®, which MedX
manufactures in its ISO 13485 certified facility. SIAMETRICS®,
SIMSYS®, and MoleMate® include hand-held devices that use
patented technology utilizing light and its remittance to view
up to 2 mm beneath suspicious moles and lesions in a pain
free, non-invasive manner, with its software then creating
real-time images for physicians and dermatologists to evaluate
all types of moles or lesions within seconds. These products

are cleared by Health Canada, the U.S. Food and Drug
Administration, the Therapeutic Goods Administration and
Conformité Européenne for use in Canada, the US, Australia,
New Zealand, the European Union, Brazil and Turkey.
To learn more about MedX Health Corp., click here
Disclaimer: MedX Health Corp. is an advertorial member of
InvestorIntel Corp.
This interview, which was produced by InvestorIntel Corp.
(IIC) does not contain, nor does it purport to contain, a
summary of all the material information concerning
the “Company” being interviewed. IIC offers no representations
or warranties that any of the information contained in this
interview is accurate or complete.
This presentation may contain“forward-looking statements”
within the meaning of applicable Canadian securities
legislation. Forward-looking statements are based on the
opinions and assumptions of the management of the Company as
of the date made. They are inherently susceptible to
uncertainty and other factors that could cause actual
events/results to differ materially from these forward-looking
statements. Additional risks and uncertainties, including
those that the Company does not know about now or that it
currently deems immaterial, may also adversely affect the
Company’s business or any investment therein.
Any projections given are principally intended for use as
objectives and are not intended, and should not be taken, as
assurances that the projected results will be obtained by the
Company. The assumptions used may not prove to be
accurate and a potential decline in the Company’s financial
condition or results of operations may negatively impact the
value of its securities. Prospective investors are urged to
review the Company’s profile on Sedar.com and to carry out
independent investigations in order to determine their

interest in investing in the Company.
If you have any questions surrounding the content of this
interview, please contact us at +1 416 792 8228 and/or email
us direct at info@investorintel.com.

Kris Krane on Biden’s impact
on
the
nationwide
decriminalization of cannabis
In the latest InvestorIntel interview, Tracy Weslosky speaks
with Kris Krane, President of 4Front Ventures Corp. (CSE: FFNT
| OTCQX: FFNTF) about the company’s success in getting to a
$1B market value in the cannabis business.
This InvestorIntel interview, which may also be viewed on
YouTube (click here to subscribe to the InvestorIntel
Channel), has Kris describing how advocacy, professionalism
and low-cost production at scale are the keys to make 4Front a
success as they compete with other multi-state operators. With
the announcement that New York is joining the ranks of legal,
adult-use cannabis states and the anticipation that there
could be 2-4 more states legalizing before year-end, it is
imperative that a successful enterprise be ready for the
evolution of the competition which leads to downward price
compression. With a strong advocacy background, Kris is on the
leading edge of Government policy and has some interesting, if
not controversial, views on who’s leading the charge for safe
banking legislation and nationwide decriminalization.
To watch the full video, click here

About 4Front Ventures
4Front is a national multi-state cannabis operator and
retailer, with a market advantage in mass-produced, low-cost
quality branded cannabis products. 4Front manufactures and
distributes a portfolio of over 25 cannabis distributed
through retail outlets and their chain of strategically
positioned Mission branded dispensaries. 4Front has operations
in Illinois, Massachusetts, California, Michigan, and
Washington State. From plant genetics to the cannabis retail
experience, 4Front’s team applies expertise across the entire
cannabis value chain.
To learn more about 4Front Ventures, click here

Sixth Wave’s Dr. Jon Gluckman
talks about the election and
the 2nd wave of cannabis
investment
In a recent InvestorIntel interview, Tracy Weslosky speaks
with Dr. Jon Gluckman, President, CEO and Founder of Sixth
Wave Innovations Inc. (CSE: SIXW | OTCQB: ATURF) about what a
Biden presidential win means for an energized and revitalized
cannabis sector.
“We’re pretty excited,” said Dr. Gluckman, “that in addition
to the Biden win it was pretty clear that the referendums on
the state ballots in the U.S. were extremely positive and
forward-looking for the future of cannabis and the significant
expansion in the United States which is obviously a huge

market.”
Asked about what it means, Dr. Gluckman said that Sixth Wave
sees it “as a tremendous opportunity for licensed producers to
expand their footprints into different spaces and certainly
for new equipment requirements which will include Affinity, so
we’re stoked.” Affinity™ is Sixth Wave’s cannabinoid
purification system.
Discussing the Affinity cannabinoid purification system
revenue model, Dr. Gluckman explains that it work on a “total
system performance license” basis, where Sixth Wave provides
the technology to licensed cannabis producers on a “small
profit margin basis”, but then partners to provide upgrades
and maintenance in exchange for a portion of the producer’s
revenue stream. As Sixth Wave’s Affinity optimization can save
a projected 50% of a producer’s production costs, this
mutually beneficial arrangement can create a substantial
revenue stream for both the producer and Sixth Wave.
Dr. Gluckman explains to Tracy how the application of Sixth
Wave’s patented Molecular Imprint Polymers (#MIPs) technology
creates “consistent and high purity” cannabinoid from a
producer’s raw material that is essential to creating a
commercial product.
Regarding revenue expectations, Dr. Gluckman said that they
expect to see revenue through a deal with Green Envy as early
as December, and ramping up in the first quarter of 2021.
Answering Tracy’s question about investors who missed the
“first wave” of cannabis investment, he said that “the very
interesting thing now is that what we have seen is that the
growers are all growing,” and that “as new states come on
board they are all going to need new licensed producers.” And
since there are federal restrictions on interstate movement of
cannabis, production will have to be local to each state,
requiring multiple production facilities

“We’re really looking forward to it and scaling
significantly next year,” Dr. Gluckman said.

up

To watch the full interview on YouTube, click here.
More videos: click here to subscribe to the InvestorIntel
Channel
Disclaimer: Sixth Wave Innovations Inc. is an advertorial
member of InvestorIntel Corp

FinCanna Capital’s CEO on
being the only pure royalty
company
in
the
cannabis
industry
InvestorIntel’s Tracy Weslosky spoke with Andriyko Herchak,
CEO of FinCanna Capital Corp. (CSE: CALI | OTCQB: FNNZF),
about FinCanna’s cannabis royalty portfolio and its
competitive advantages in the cannabis industry. “We are the
only pure royalty company in the cannabis sector,” he said.
“We don’t need much revenue to be profitable.”
Andriyko went on to say that while other companies in the
capital-intensive cannabis sector “are losing money quarter to
quarter, we are opposite. We have low capital cost, low
operating cost and we are designed to be profitable.” He
added, “The companies we invest in are synergistic. They are
working together to expand their customer base and market
together.” By investing in FinCanna, he said, “you are
investing in different companies that don’t compete against

each other but actually work with each other to maximize
revenue. FinCanna is like an index that works together.”
Andriyko also provided an update on QVI, FinCanna’s largest
investment that just started operations and is scaling up. He
said, “They are located in Sonoma county California. They are
offering a co-manufacturing edibles facility in large scale.
They can produce essentially any type of edible under one
roof. Demand is off the charts for them right now.”
To watch the complete interview, click here
Disclaimer: FinCanna Capital Corp. is an advertorial member of
InvestorIntel Corp.

Red Light Holland’s Todd
Shapiro on investing in a
medical
and
scientific
division
for
the
understanding
of
medical
psychedelics
“We have named a Science and Innovation division called
Scarlette Lillie… We thought that this is a way to show
investors how serious we are about our medical, our scientific
and research division because not only is Red Light Holland a
recreational opportunity, where we plan our products on
shelves by Q4, but we also want to show the world that we are
taking this side very seriously of trying to prove and being a

part of the process of what psilocybin can potentially do for
human beings…We want to create this division and grow this
division to get involved with observational studies, clinical
studies and show the scientific community and be a part of
some intellectual property…” States Todd Shapiro, Co-Founder,
CEO and Director of Red Light Holland Corp. (CSE: TRIP), in an
interview with InvestorIntel’s Tracy Weslosky.
Todd went on to comment on the appointment of Canada’s former
Health Minister, the Honourable, Tony P. Clement, as a Senior
Advisor to Red Light Holland’s Advisory Board. Mr. Clement has
served in senior roles in Prime Minister Stephen Harper’s
Cabinet (2006-2015), as Health Minister, Industry Minister and
President of the Treasury Board. Todd also said that Red Light
Holland has a strong cash position and is building a very
strong team which includes Dr. Joseph Geraci, a leading mind
in the medicine and machine learning fields and global comedy
superstar, Russell Peters.
To access the complete interview, click here
Disclaimer: Red Light Holland Corp. is an advertorial member
of InvestorIntel Corp.

Todd Shapiro of Red Light
Holland on ‘magic truffles’
and the multi-billion dollar
psychedelics market
“Psychedelics are a multibillion-dollar market….and that is
what this industry is banking on. We are product based, we are

a premium brand — the Red Light Truffle will be available in
smart shops and we potentially could even have products within
the smart shops and on an advanced e-commerce platform by the
end of Q3. We plan on setting up a facility that we hope one
day will qualify for EU-GMP certification. That means that we
can grow a perfect clean room medical grade truffle that could
potentially be tested…truffles are sold legally in
Netherlands…we think we can capitalize with a premium brand
feel and with a micro dose responsible use product.” States
Todd Shapiro, Co-Founder, CEO and Director of Red Light
Holland Corp. (CSE: TRIP), in an interview with
InvestorIntel’s Tracy Weslosky.
Todd went on to say that Red Light Holland will have two
divisions – Red Light Recreational and Red Light Health. The
company is starting with recreational and will have a medical
play in the future. Todd also said that Bruce Linton is the
Chairman of Red Light Holland’s Advisory Board. Bruce is the
founder and former CEO of Canopy Growth Corporation. Under his
leadership, Canopy Growth was the first cannabis producing
company in North America to be listed on a major stock
exchange (TSX) and included on a major stock index (S&P/TSX
Composite Index). Canopy Growth was also the first cannabisproducing company to list on the New York Stock Exchange.
To access the complete interview, click here
Disclaimer: Red Light Holland Corp. is an advertorial member
of InvestorIntel Corp.

Dr. Kushwah on the Pandora’s

Box
around
cannabis
impairment testing that no
one is talking about
“Even now there is nothing out there. Any tools that are in
development are designed to measure THC. Just because you can
measure THC does not mean you are looking at impairment. That
is a big pandora’s box that no one is addressing. We are the
first one in the space that is tackling impairment.”
States Dr. Rahul Kushwah, Co-Founder and COO of Cultivar
Holdings Inc. (CSE: CULT), in an interview with
InvestorIntel’s Peter Clausi.
Dr. Kushwah went on to say that Cultivar is a cannabis
technology company that has developed an artificial
intelligence based impairment detection technology for the
workplace and law enforcement and it is targeting both
cannabis and alcohol. The technology looks at a few hundred
parameters on face and voice to identify if a person is
impaired or not. The technology is very adaptable and has the
potential to be rolled out anywhere on a massive scale. Dr.
Kushwah also said that Cultivar is going to launch
its impairment detection technology and is expecting to be
revenue positive with its technology this year. He added that
the company already has two agreements in place with multibillion dollar companies like Tech Mahindra and Hindalco.
To access the complete interview, click here
Disclaimer: Cultivar Holdings Inc. is an advertorial member of
InvestorIntel Corp.

Herchak
on
how
FinCanna
offers investors a way to
invest in top quality private
cannabis companies
“FinCanna is diversified by investing in four companies to
date. We have enough money for a fifth investment. We are
diversified both geographically in California and across a
number of different sectors. We invest in private companies.
If you want to invest in top quality private companies the
only way to invest in them directly is through
us.” States Andriyko Herchak, CEO and Director of FinCanna
Capital Corp. (CSE: CALI | OTCQB: FNNZF), in an interview with
InvestorIntel’s Tracy Weslosky.
Andriyko went on to say that FinCanna is focused on the US
with a primary focus on California, the largest cannabis
market in North America. Andriyko also provided an update
on FinCanna’s portfolio companies. He said that FinCanna’s
four portfolio companies include QVI, ezGreen Compliance,
Refined Resin and CTI. All the companies are startups in
different stages of growth. QVI is the last company that
FinCanna invested in and is expected to produce royalty this
quarter. ezGreen Compliance is a Point-of-Sale software
compliance firm that has signed a large client in California.
To access the complete interview, click here
Disclaimer: FinCanna Capital Corp. is an advertorial member of
InvestorIntel Corp.

FinCanna CEO on the largest
cannabis market opportunity
in North America
“We are a royalty financing company focused on the US,
particularly California. We finance companies in exchange for
a royalty which is a percentage of their topline revenue and
in perpetuity…Our royalties average about 10% of topline
revenue. As the companies grow and they scale, our revenue
scales with them.” States Andriyko Herchak, CEO and Director
of FinCanna Capital Corp. (CSE: CALI | OTCQB: FNNZF), in an
interview with InvestorIntel’s Tracy Weslosky.
Andriyko went on to discuss that California is the largest
cannabis market in North America and is about twice the size
of all of the Canadian cannabis market put together. The
California market is still in its early days and presents a
good opportunity for investors who have missed the Canadian
cannabis market boom.
To access the complete interview, click here
Disclaimer: FinCanna Capital Corp. is an advertorial member of
InvestorIntel Corp.

WeedMD’s
Kraft
on
how
distribution agreements are

critical
business

to

the

cannabis

“At WeedMD we are very proud of the foundation we have built
from the production platform. We have got 1,200 kilograms
coming out of our original indoor facility in Aylmer, Ontario.
With our expansion of a hybrid greenhouse in Strathroy we have
20,000 kilograms coming onboard of quality quads coming out of
flower and then an additional 30,000 kilograms of production
for oil. We have to find a home for that product. Clearly
these distribution agreements are critical to the business and
hitting our revenue and sales milestones.” States Michael
Kraft, Chairman of WeedMD Inc. (TSXV: WMD), in an interview
with InvestorIntel Corp. CEO Tracy Weslosky.
Tracy Weslosky: Michael you introduced me to the cannabis
industry sector when it first started. What was that
2013/2014?
Michael Kraft: Beginning of 2014.
Tracy Weslosky: Michael I see that you just put out your third
quarter results. I read you have increased revenue by 461%
year-over-year prior to opening of Canada’s adult use market.
Can you just talk to us about a couple of your highlights from
your third quarter results because there was quite a few
results/updates?
Michael Kraft: Sure. I think the most significant is our
topline of sales increased from approximately $350,000 to an
excess of $2 million dollars. Behind that is our growth in
patients, medical patients, which is paramount to our
business. In addition we continued to generate revenue from
the sale of genetics domestically to other LPs, which is part
of our MO to seed the industry. Notably is also our first
export shipment to Australia. It is actually the first legal

shipment of genetics into Australia that we are very proud
about. We also see growth coming from the export of our
genetic business.
Tracy Weslosky: Call me an old fashioned investor, but we like
things like distribution for instance. I noticed you have a
deal with Shoppers Drug Mart and several distribution channels
including an announcement with Lifford Cannabis Solutions. Can
you tell us more about your distribution infrastructure?
Michael Kraft: At this juncture distribution is critical. We
meet as a company the focus whether be it for the board or
management level as distribution, distribution and
distribution. WeedMD has successfully secured relationships
with a number of provincial agencies ranging from BC, Alberta
through to Ontario through to Nova Scotia. We have also
secured a notable distribution agreement supply agreement with
Shoppers Drug Mart. In summary WeedMD has secured critical
distribution platforms across Canada. That includes the retail
channel with Shoppers Drug Mart for the drugstore chain.
Tracy Weslosky: My take on this is the reason why you are
securing all of these critical distribution channels is
because of your production. What I see, a half a million
square feet of cultivation. Correct me. Tell me about your
actual production Michael.
Michael Kraft: At WeedMD we are very proud of the foundation
we have built from the production platform. We have got 1,200
kilograms coming out of our original indoor facility in
Alymer, Ontario. With our expansion of a hybrid greenhouse in
Strathroy we have 20,000 kilograms coming onboard of quality
quads coming out of flower and then an additional 30,000
kilograms of production for oil. We have to find a home for
that product. Clearly these distribution agreements are
critical to the business and hitting our revenue and sales
milestones…to access the complete interview, click here

Disclaimer: WeedMD
InvestorIntel Corp.
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